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Dear friends and customers:

First of all, thank you so much for continuing to
buy Wenger. We appreciate how these tough
economic have times put a pinch on everyone, so
it’s more important than ever to provide you
with quality products engineered to perform as
promised and built to last so you won't face
unexpected replacement costs. And, as always,
we’ll back you with service that always puts your
needs first. That’s the Wenger way, and we’re
committed to coming through for you always, in
good times and bad.

Ever since we were founded some sixty years
ago by Harry Wenger, a music educator himself
devoted to helping his peers in difficult times, we
have focused on innovative solutions that make
your job easier. We’ve also made it our mission
to go the extra mile for you. Our people are here
for you, experienced and dedicated, and all of us
want to help make sure every experience you
have with Wenger results in your total
satisfaction. That's our greatest legacy, a special
relationship with you, our valued customer.

Your Performance Partner

Last year | mentioned how hard we worked to
keep costs down despite facing some of the most
significant cost increases we’d ever seen, and this
year we again pledge to do everything possible to
provide you with the best possible products at a
price you can afford. Turn to page 6 and you’ll see
some new products we’re introducing to help you
and your students excel. New OnBoard® Podiums,
for instance, give drum majors a commanding
view and take only seconds to set up. Our three
new fixed audience seating designs are excep-
tionally quiet, comfortable, and attractive. AirPro™
lockers offer a fresh new alternative to traditional
stuffy models. And now, back by popular demand,
teacherTAXI° is more user friendly to make
transitional teaching easier than ever.

We're also pleased to continue our support for
Bands of America and Drums Corps International;
in challenging times, great organizations like
these need all of us to do our part.

Thank you for your time and please allow me one
request: The next time you're online, please visit
our new website. There you’ll see more examples
of all the ways Wenger is committed to giving you
more of the products, information, and resources
you need to be successful.

A

F
William L. Beer,
President and CEQ
Wenger Corporation

Sincerely,



http://www.wengercorp.com/
http://www.wengercorp.com/













“Wenger engineers offer helpful technical
assistance in areas such as cabinet layout and
acoustical treatments. Their personnel are
readily available, willing to help and they turn
things around fast.”

Roger Leeson, AlA
Project Architect
Boney Architects, Inc., Wilmington, NC

“The Wenger Planning Guide provides vital
information and resources for teachers,
administrators and architects. The information
is concise, easy to follow and addresses the

most critical issues for designing the best
facility for the students, the teacher and for
productive music education.”

Mark Lane

Vice President

Washington Music Educator Association

CONSTRUCTION
DOCUMENTS

Before discussing the
project with the various
contractors, the architect
will develop detailed
construction documents.
In this phase all of the
products that are
integrated with the
construction process are
specified.

TIP: Double-check to
make sure that every-
thing you asked for is
included.

BIDDING

After a thorough review
of bids submitted by
electricians, carpenters,
and other subcontractors,
the contract is awarded
to one general contractor.

TIP: This is the stage
to buy products that
will be installed during
construction, including
storage cabinets,
acoustical products,
and pre-engineered
music practice rooms.

NEW CONSTRUCTION e 05

Planning is Easier with our Free Planning Guides:

Call 1.800.4WENGER (493-6437)

for our free literature today.

CONSTRUCTION

This is the actual build-
ing of the facility. Visit
the site as often as
possible. After all, this
is your final chance to
make sure everything
is being built according
to specifications. If
anything doesn’t match
the agreed-upon plan,
discuss your concerns
with the administration
and architect as soon as
possible.

EQUIPMENT
PURCHASE

The furniture and equip-
ment that you indicated
in the Programming
phase should be speci-
fied, bid and purchased
to ensure that everything
is delivered prior to the
opening of your facility.

TIP: Don’t buy your
music chairs from the
same people who sell
you lunch tables.

Wenger Planning Guide

Everything you need to understand the new construction process
and what you can do to most effectively organize your objectives
to make sure your new music facility is the best it can be.

Wenger Athletic Space Planning Guide

This is an ideal resource to help athletic directors, school
administrators, coaches, equipment planners and architects plan
new facilities or improve the space usage within existing ones.

SCHOOL
OPENING

Congratulations! You've
made it. You now have
a facility where you can
feel truly proud to
rehearse and perform.

ONGOING N€EEDS:

Your budget will go farther if you
purchase long-lasting products. At
Wenger, we have a strong tradition
of designing and manufacturing the
most durable, reliable and functional
products you can buy. Talk with your
Wenger representative about how our
products can help you make the best
use of your budget today, knowing
you're supported by a company that
will be there tomorrow.

*  www.wengercorp.com
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